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Common Dollar Statements,
An Acceptable Solution
By: Dr. Helene M. A. Ramanauskas, M.A., M.B.A., C.P.A.
Associate Professor of Accounting
DePaul University, Chicago, Illinois

ness transactions are measured and valued is
the states currency1 or the “legal tender.”
All fundamental accounting concepts were
based upon the assumption2 that this legal
tender remains stable or at least approximately
stable. Gains or losses shown in the statements
in times of stable, or approximately stable,
legal tender result from operations and take
into consideration sufficient depreciation and
all other elements assuring the maintainance
of the assets—or, in other words, maintenance
of the same productive capacity, the same
“potential energy,” as the economists call it.
In times of monetary instability, however, a
purely arithmetical gain or loss3 does not show
whether the assets and the resources which are
incorporated in an enterprise are increasing
or declining, and whether or not the “potential
energy” or “productive capacity” is maintained.
The money units employed as measurements
at the beginning of the period may be far
from identical with those used at the end of
the year. Expressed in other words, the money
units employed may have the same meaning
legally, but not in regard to their purchasing
power.4 Assets and liabilities are expressed in
different units of value—Sweeney calls them
“rubber” units of measurement—and it seems
quite evident that the correctness and the
truth of the financial statements is thereby
seriously impaired.
Kalveram,5 a famous German accounting
theorist and business economist, describes the
problems arising from currency instability or
changes in price levels as follows:
“We have for a long while been adding, in
statements and price computations, marks rep
resenting entirely different purchasing power,
and we might quite as well have added to
gether krones, pounds, dollars florines and

To-day, just like thirty years ago, the issue
of money deterioration (commonly known under
price level changes) and its possible influences
upon accepted accounting methods and con
cepts, is still a topic of broadest interest, since
it lost nothing of its actuality. Discussions and
research of this issue have steadily increased in
America—not only within the accounting pro
fession, but also among investors and manage
ment.
The opinions, however, differ in regard to
the problem itself as well as in regard to the
necessity for and the methods of adjusting ac
counting figures under this viewpoint. Some
deny the existence of a problem at all; others
consider only part of the total problem; and
even among those who agree on the existence
of the complex problem, there is no agreement
regarding either the necessity of adjustments,
nor the adjusting methods which would bring
the most effective and realistic results.
The most favored adjustment approaches,
which represent both departures from basic ac
counting conventions, are the use of replace
ment costs and the conversion of all historical
costs to some common dollar basis, so that
revenue and expenses may be expressed in
dollars of the same (usually current) pur
chasing power. The conversion to a common
dollar basis is accomplished by the use of price
indexes.
Before evaluating these adjustment ap
proaches, let us investigate the influences of
price level changes upon accounting and the
problems resulting there from.
Since, during this century, Austria and
Germany are the countries which have acquired
the most complete practical experience possible
to imagine in the field of inflation and cur
rency depreciation, frequent references will be
made to their literature expressing the view
points of their accounting theorists. This is also
justified by the fact that the American pioneers
for price level adjustments, S. Du Brul and
Henry A. Sweeney, were obviously strongly
influenced in their thinking by the theories of
European scientists, such as Schmalenbach and
F. Schmidt.

3Collins, European Accounting Theory, (Lecture
Notes; Northwestern University, 1932).
2Grant Chand, The Impact of Inflation upon De
preciation Requirements, The Arthur Andersen
Chronicle, Vol. XII, April 1953.
3W. Mahlberg, Bilanztechnik and Bewertung bei
schwankender Waehrung 1923.
4Henry W. Sweenay, Stabilized Accounting.
5W. Kalveram, Kaufmaennische Buchhaltung bei
schwankender Waehrung Spaeth und Linde. 1922.

THE PRICE LEVEL PROBLEM
The accounting standard by which all busi
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risen and wages increased, costs will have be
come distorted, the “nominal” value not only
of inventories, but also of fixed assets—build
ings, tools, machinery—will be falsified, since
their replacement costs will be higher than
their initial costs of acquisition or establish
ment and the depreciation will only be ade
quate to assure cost recovery but not main
tenance of substance. The difference between
what they should be and what they are swells
the balance of profit. Receivables, although
superficially fixed in amount, are linked to the
fate of the currency itself and are, in reality,
depreciated. Even if they show a “nominal”
increase they may actually have diminished if,
when converted into goods, they represent less
than formerly with regard to quality and
quantity.
Confronted with all these possible variations
in the accounting figures resulting from changes
in currency value, it becomes evident how
difficult and often even impossible it is for
the management of an enterprise, large or
small, to judge the true progress of its business.
It can no longer depend on nominal figures of
value, but only on the physical quantity and
quality. The profits shown in the statements
are a combination of operating profits and those
resulting from diminished currency value, and
the conservative accounting systems and meth
ods do not furnish any possibilities for separa
tion. However, without knowing the portion of
operating profits and the portion of profits re
sulting from watering the currency, manage
ment can not take effective action to maintain
the productive capacity or potential energy.
Dealing with “paper” or diminished profits
only, misleads9 management to the opinion
that they are receiving an immense share of
the economic upswing, meanwhile they actually
may be losing substance. The belief that they
are gaining wealth may lead to “exaggerated
dividends,” which often are really distributions
of capital. Further the paper profits result in
excessive tax payments.
The criteria of the problem resulting from
the influence of price level changes on ac
counting seems, therefore, to be more than
just an intellectual volleyball10* to be batted
back and forth and not allowed to touch the
ground. It is a problem of considerable im
portance to business management, as well as
to the accounting profession, the investors and
the government. Its criteria is the question of
whether the conventional accounting systems
and conventional standards of measurement of

francs without making adjustments and con
sidered the resulting total as pounds or dollars.
In placing figures which represent every con
ceivable degree of value from gold marks down
to almost completely worthless paper marks on
an equal footing, one necessarily and in
evitably ends up with erroneous cost figures
and absolutely false statements and is thus
forced to show “paper” profits or losses. Only
a fraction of the profit shown is operating pro
fit, the bulk comes from the difference in
monetary value or purchasing power of the
legal tender.”
Paton,6 an American accounting theorist,
formulates his thoughts about the influences of
price level changes upon the results in a dif
ferent way; but arrives at the same final con
clusion:
“Sweeping changes in the value of the dollar
bring about unrecognized losses or gains all
along the line. A cash balance of a million
dollars, for example, may represent much less
purchasing power at the end of the year than
it did at the beginning, but the very real loss
involved is not disclosed by the conventional
income statement. Similar outstanding liabilities
represent a speculation in the value of money,
with the possibilities of very substantial loss
or gain.”
Chamberlain, an American economist, ex
pressed his observations and fears with the
following cynical words:7
“This is not the accounting of truth and
reason but of falsehood and folly. It represents
a triumph of form over substance, the defeat
of reason be unreason. It constitutes refusal to
recognize and report a fact of supreme im
portance, a change in the unit of measure
ment.”
The basic goal of business life is to main
tain, from the proceeds obtained from trans
actions, the previous standing and possibly to
assure a gain. Each enterprise, however, should
at least be able to buy or to produce the
initial quantities of raw material with which
it started, to pay wages to a similar number
of workers and to maintain its plant and equip
ment in the same condition. The substance of
the potential energy must always emerge at
its initial level, before operations can be said
to result in a profit or increase of capital.8
If the currency depreciates during an ac
counting period, or in other words, if the
purchasing power decreases—prices will have

6Paton, Depreciation and the Price Level, A
Symptom, Accounting Review, April 1947, p. 123.
7Neil V. Chamberlain, Commercial and Financial
Chronicle, Our National Wealth, Is It Increasing?
8Nicklisch, Discussion in the Journal of Business
Theory and Practice, Spaeth and Linde, 1923.

2F. Schmidt, Die Industriekalkulation, ein Rechenfehler.
10Controllership Foundation, Depreciation policy
when price levels change.
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business transactions are still sufficient tools
for sound management decisions, or whether
management has to have resource to methods
which differ from those limited to a considera
tion of figures without much attention to their
content.
It is agreed that accounting has a double
function. In the first place, it must make pos
sible the determination of net profit by match
ing revenues and expenditures. In the second
place, it must measure the growth of the networth or the losses suffered during any par
ticular period and show the net profits available
for distribution, thus furnishing a basis for
judging the profitability of the business.
If one of the functions and purposes of ac
counting is to give management a correct view
of the financial position of the business and its
ability to create profit, it seems evident that
whenever the monetary unit is subject to great
fluctuations, it must necessarily have recourse
to other methods. It needs a system which is
concerned, in so far as possible, with economic
capital" or substance only. A method organized
on such a basis will reveal whether, during
any period of time, the physical value of the
assets has declined or increased, and what the
true operating profits or losses are.

closed many different kinds of treatment in
regard to fixed assets. Some companies used
accelerated or increased depreciation, some
charged excess costs or replacement deprecia
tion against net income, and others finally de
ducted appropriations for excessive costs of
replacement after determining net income. As
far as inventories are concerned, the Lifo
principle is considered by a great many com
panies to be the ideal tool for eliminating the
profits caused by price level increases.
While these “irrational” methods are capable
of eliminating a portion of the fictitious profits,
the resulting statements, which still are com
posed of items valued in dollars at different
stages of depreciation, remain false and do
not permit an accurate determination of the
real condition of the enterprise.14
Systematic Methods
This inability of the irrational methods to
eliminate completely the consequences of cur
rency depreciation was the main reason for
the development of more coherent systems
with the goal of a fullscale adjustment of all
accounts.
All of the systematic methods developed
adjust balance sheet and profit and loss items
by the use of some kind of a price index or
indexes with the final goal of computing and
separating gains and losses realized from
changes in value of money from plain operating
profits and losses.
This represents a departure from the “real
ization” concept of accounting which permits
recognition of gains and losses only if they
are realized.
The adjustments made may be classed into
two major groups: the historical costs are
either restated in current dollars or they are
converted to replacement values. In the case
of conversion to replacement values another
convention is violated—namely, the “original
cost” convention.
The restatement of historical cost in current
dollars by the use of price indexes or the
preparation of common dollar statements is
according to the American Institute of Certified
Public Accountants15 not held a violation nor
a departure from the “original cost principle.”
The assets on the balance sheet and the ex
pense items on the income statements are
considered still stated at original cost in real
terms. Only the changes in value of the dollar
are reflected by expressing the original dollar
cost amounts in terms of common dollars of
equal purchasing power. No attempt is made

Methods Proposed and Used for Elimination
and Reducation of Influences of Price Level
Changes on Accounting
Unsystematic Methods
Although the insufficiencies of the customary
accounting income measurement methods in
times of widely fluctuating prices were rec
ognized by practically everyone12 who had to
deal with financial statements (management
as well as accountants and their organizations)
until now it has been impossible to develop a
generally accepted method able to report earn
ings in dollars of varying values. The reason
is that in spite of the pressing need, most of
those concerned with the problem hesitated to
agree to a basic change of the customary ac
counting methods, and acted without any very
definite method in adjusting the fictitious re
sults. They tried independently to adjust those
items where the distortion was extraordinarily
noticeable, as in the areas of fixed assets and
inventories.
An investigation into the records of leading
national corporations made by Gordon Ball
horn,13 Controller of General Mills Inc., dis-

11Schmidt, Der Wiederbeschaffungspreis des Um
satzbetriebes, Kalkulation und Volkswirtschaft.
12Controller Foundation, Inc. Depreciation Policy,
when Price Levels Change.
13Investigation by Gordon Ballhorn, Annual Re
port of General Mills, Inc., 1947.

11
4Kalveram, Kaufmaennische Buohhaltung bet
schwankender Waehrung.
15May 1956—CPA Examination, Theory Part—
Unofficial Answer of AICPA.
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to arrive at “present values” (replacement
values) of specific items, nor to convert the
balance sheet from its traditional position as
a statement reflecting the sources of capital
and the items into which capital has been
invested, still stated at original cost, but ex
pressed in dollars of equal purchasing power.
Income still is determined according to the
cost principle, revenue less the original cost
of the capital consumed in earning the revenue,
but cost is expressed in dollars having the
same general purchasing power as the dollars
in which the revenue items are expressed.

Common Dollar Statements
This stand of the American Institute of
Certified Public Accountants would give the
impression that now the doors are open for
broad general application of adjusting methods
leading to statements which express the finan
cial position and the operating results in com
mon dollars and free from price level fluctua
tion influences. As practice shows, only very
few companies are preparing common dollar
statements and even those which do are rarely
publishing them but use them only for internal
managerial purposes. This leads automatically
to the question why common dollar statements
are not more in use where their usefulness is
now broadly recognized.
The reason is obviously the fact that the
preparation of common dollar statements is
not a mere routine task but is quite involved,
since the various items shown in the financial
statements are affected in different ways by
price level changes and each requires a dif
ferent treatment. Before going into the techni
cal procedures and practical applications of
adjustments, these various effects should be
discussed.
For the purpose of studying the influences of
price level changes the balance sheet items may
be divided into two major groups: fixed-dollar
items and operating items. The fixed-dollar
items include all of the receivables and pay
ables calling for a designated number of
dollars. If receivables are collected in dollars
of substantially less value than those invested,
a loss arises. In times of rising values of dollars
a collection would, however, result in gains.
In the case of payables, the results are just
the opposite.
If balance sheets are adjusted to current
price-levels, assets and liabilities fixed in
dollars need not be adjusted because their
nominal values fall and rise with the value of
the dollar. The decline or increase of their
“real values,” (in other words, their pur
chasing power), must enter into the statement
of retained earnings on the balance sheet, be
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cause without this evaluation it could not be
expected to balance. Furthermore, the sources
of price level gains or losses are otherwise not
completely analyzed.
Quite different are the effects of price level
influences on operating assets, such as fixed
assets and inventories. If the price level rises
and the values of the dollar declines, the
operating assets of a business are worth more.
If the price increase was general, then the
increase in value of the operating assets rep
resents not a profit, but only a revaluation of
the owner’s investment in current dollars. The
total amount by which the various items are
effected depends (1) on the amount of the
change in prices since each item was acquired
and (2) the relative amount of dollars rep
resented by each item.
The first factor involves the velocity of turn
over. In other words, the length of time which
the item is on hand. In the case of a building
it may be 25 years, in the case of machinery
10 years, and in the case of office equipment
only a few years. To provide accurate results,
individual adjustments have to be made in each
case and only for the changes during the hold
ing period.
Adjustments of inventories will vary with
the method engaged or with the underlying
assumption employed in computing the in
ventory on hand at the end of the year and the
cost of goods sold. With a Fifo inventory, in
times of rising prices the per unit value rises,
because the units on hand are assumed to be
the most recent purchases. With a Lifo in
ventory, the per unit value remains constant
if the inventory did not increase in size, be
cause the ending inventory then is identical
with the beginning inventory. These different
underlying assumptions in inventory valuation
construct two completely different ficticious
holding periods for the assets to be adjusted.
If an inventory is on the Fifo basis and
turns over four times a year, it has to be
adjusted only for the changes in price level
for the last three months. Inventories valued
under Lifo call for another kind of adjustment.
If the inventories on hand at the end of the
current accounting period did not increase in
size since adoption of Fifo, the holding period
significant for the adjustment starts with the
adoption of Lifo. However, if inventories have
increased in size through additional purchases
which were valued at prevailing prices, the
additions are adjusted separately according to
their individual holding periods and historical
costs.
The adjustments necessary for the items of
the income statements may also be generally
of two types.
The first type is intended to obtain com-

parability of the data within the year, since
revenues and expenses prepared to summarize
the operations for a year are a combination of
dollars of different sizes. The adjustment goal
for this type is an approximate matching of
cost and revenues. The sales figure is thereby
accepted as reported, other revenues and
some reported cost figures may need adjust
ments. The price changes to be taken into
account in adjusting the cost data depend
on the length of time between incurrence and
consumption. The most important cost items
in regard to the necessity of adjustments are
cost of goods sold and depreciation.
In adjusting cost of goods sold, knowledge
of the turn-over period in basic. In the case
of a Fifo inventory computation it is assumed
that the beginning inventory was on hand
for approximately half of the turnover period
and an adjustment for the change in price
level is made accordingly. The adjusted be
ginning inventory is then converted to the
price level current at the end of the accounting
period. The next step is elimination of the price
level change during the lag period of the end
ing inventory. The difference between the ad
justed beginning and ending inventory is the
value of the new inventory acquired during the
accounting period. The new inventory acquired
is then adjusted to average dollars of the ac
counting period (end-of-year index divided-byaverage-year index). The difference between
the unadjusted beginning inventory plus the
new inventory at average dollars and the un
adjusted ending inventory results in the ad
justment necessary to cost of goods sold.
This is only one of the methods used. It
seems sufficient, however, to show the basic
idea of eliminating, step be step, the effects
of price level changes due to lag.
The second most involved adjustment pro
cedures is that of depreciation. In order to get
approximately accurate correction of the re
ported depreciation, it is necessary to obtain
adequate information as to historical costs of
the depreciable assets at the beginning and
end of the year, the accumulated depreciation
at the beginning and end of each year, and
the total depreciation for the year. Further
more, information has to be acquired in regard
to the amounts charged out of the accumulated
depreciation account due to retirements, and
the retirements and additions of depreciable
assets each year.
From this information there has to be pre
pared a subtotal of the resulting amounts of
depreciation on each year’s property acquisi
tion. The total depreciation of each year’s
property acquisition then has to be adjusted
by multiplying the current dollar cost by the
price index as of the beginning of the current
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period and divided by the index of the year
of acquisition. The total of all adjusted de
preciation amounts from the different years
of acquisition then give the total adjusted de
preciation charges on all property for the cur
rent period.
The adjustments necessary to all the other
cost components of the income statement vary.
The procedure of adjustment depends in each
case upon the lag between incurrence and
consumption. Some items may not need any
adjustment at all.
The practical application of these adjust
ments, however, is difficult since large numbers
of transactions take place at different price
levels in an accounting period of frequent price
fluctuations. To trace individual transactions
might require thousands of computations.
Since such procedures, in most instances would
be economically unsound, combined adjust
ments are made for certain periods, depending
upon the size of the company and the velocity
of the money depreciation.
Adjustments are made either to current
values, these are the progressive methods, or
to a certain base year, the so-called retrograde
methods. The retrograde methods have the
advantage of making the statements of dif
ferent dates comparable. Their disadvantage
is that the historical figures can not be used
directly for management purposes.
The advantage of the progressive methods
are that they yield statements whose several
items are all valued in comparable money units
at the level of depreciation at the date of
closing, and they provide management with
current information needed for decisions. Their
big disadvantage, however, is that the state
ments of different years are expressed in
money units of different levels which make
comparison impossible.
The ideal procedure, combining the ad
vantages of these two methods, is a third
method, which first adjusts the items to a base
year and then converts them to current values.
All these adjustment procedures are based
on the use of some kind of an index for de
flating the current values.
Literature advocating the use of indexes
for adjustments is voluminous, but so are the
discussions of their shortcomings. It is interest
ing to observe how many people would rather
rely on a rule of thumb for the differences be
tween the purchasing power or the price levels
at different dates, then rely on corrections care
fully made in any more formal way. They pre
fer to apply “hunch” index numbers in their
thinking rather than to apply those concerning
the construction of which some scientific at
tempt has been made.
(Continued on page 12)

Highlights of the Year Just Past
By Winifred D. Owens, National President 1961-62
of the Register, and eliciting their help in its
maintenance.
Our career promotion booklet, “Which Way
Young Lady,” has been enthusiastically re
ceived, and the first printing of 15,000 copies
widely distributed. Requests for varying
quantities have come from State Societies of
CPA’s ASWA Chapters, libraries, guidance
counselors, business schools and colleges, and
many individuals. As a part of our public
relations program, many requests were filled
gratis. A second printing has been authorized
by the Board to meet the current demand,
and the 1962-1963 administration is consider
ing an expanded project in this field.
It has been my privilege and pleasure to
represent AWSCPA at meetings of the Ameri
can Institute of CPAs, the National Association
of Accountants, and the American Society of
Women Accountants, including their Western
and Eastern Regional Conferences and several
Chapter Public Relations meetings.
It is impossible in this limited space to
acknowledge individually the services and
support given me and the Society by my
fellow officers, directors, and committee chair
men and members in carrying on and further
ing our aims and purposes. It is through their
efforts that it has ben another year of growth
and progress.
I would be remiss, however, if I did not
express my appreciation to the Officers and
Directors of the American Society of Women
Accountants for their cooperation and support.
In unity there is strength, and we are inter
dependent for achievement of our common
goals.
This year as your President has been rich
and rewarding, and I am grateful to you all
for having given me the opportunity to expand
my horizons, and, I hope, the horizons of
the American Woman’s Society of Certified
Public Accountants.

Many Thanks
It has been a wonderful year—I hope my
enthusiasm has reached all of you. The weeks
and months have passed quickly, and al
though all of our goals have not been reached,
it has been another year of progress for
AWSCPA.
Our capable National Office Supervisor has
completed the installation of the AWSCPA
Central Register of women certificate holders.
This Register is a two part record comprised
of a chronological record, by state, of certifi
cates issued to women, appropriately refer
enced to indicate the basis of such certificate;
namely, by waiver, examination or reciprocity.
The second record is set up alphabetically in
kardex files, and is coordinated with our mem
bership files and records. During the year a
letter was sent to all State Boards of Ac
countancy thanking them for their help and
cooperation in connection with the compilation
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AWSCPA

President's

Mary F. Hall has served AWSCPA as first and
second vice president and as chairman of the legis
lative and education committees. The education
committee of which she was chairman was respon
sible for the preparation of the career pamphlet
“Which Way Young Lady?” She has served ASWA
as national secretary and as president of the Dis
trict of Columbia Chapter.
She is employed as a senior-supervisor by Robert
Douglas & Company in Boston and is a former
staff member of Peat, Marwick, Mitchell & Co. in
Washington, D. C.
Miss Hall holds BCS and MCS degrees from
Benjamin Franklin University in Washington,
D. C. and is a certified public accountant in the
District of Columbia and the Commonwealth of
Massachusetts.
Her professional memberships include the
American and District of Columbia Institutes of
Certified Public Accountants, the Massachusetts
Society of Certified Public Accountants, the Ameri
can Accounting Association, the National Account
ing Association and the Boston Chapter of ASWA.
During World War II, Miss Hall served as a
WAC with the Counter Intelligence Corps in
Australia, New Guinea and the Philippines.

Message
Mary F. Hall, C.P.A.

Boston, Massachusetts

As our Society commences its thirtieth year,
we feel a confidence that we are progressing
well toward our objective of advancing the
professional interest of women certified public
accountants.
Although women are a small percentage of
the total number of CPA’s in the country, we
can point with justifiable pride to those who
conduct their own excellent public accounting
practices or are partners and staff accountants
in both large and not so large public account
ing firms.
Private industry, government and the teach
ing world are increasingly judging our talents
as competent, professional accountants on
merit alone.
We are aware that there is much yet to be
done. However, it will be the aim of this ad
ministration to accent the positive side of the
picture.
The progress we have made on the job, in
telling our story to the accounting profession,
and in joining in technical programs of other
accounting societies demonstrates our capabil
ities in our chosen profession. And this prog
ress is the base on which we will build our
future progress.
For it is by accenting our strength that we
will gain strength. And the power of an or
ganization is a multiple of the strength, skills
and character of the individuals that make
it up.

We all owe a true debt of gratitude to the
women who pioneered as CPA’s not so many
years ago, who first demonstrated so clearly
that the path of the CPA is open to all who
have the ability and the will to do the job.
Especially do we owe a debt to those leaders
of AWSCPA who have invested their time
and talents in our futures.
I am particularly appreciative of the op
portunity that I have had to benefit from the
counsel and guidance of the 1961-62 president,
Mrs. Winifred D. Owens. I will endeavor,
within the limits of my ability, to so conduct
the affairs of the society that we will move
forward along the paths of programs which
she and her predecessors have marked for us.
I want to present the able group of women
that will serve you this year and the capacities
in which they will serve. The officers are Grace
S. Highfield, First Vice President, Research
Committee; Margaret E. Lauer, Second Vice
President, Budget and Finance Committee;
Lucille R. Preston, Secretary Yearbook Com
mittee; Doris Parks, Treasurer.
Directors and the committees they will be
responsible for are Margaret G. Conley, Pub
licity; Joyce E. Cowman, Education; Loretta
A. Culham, Membership; Virginia B. Hollister,
Public Relations; and Winifred D. Owens, (exofficio), Policy and Procedure.
(Continued on page 13)
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THE “FOURTH ELEMENT”
By: Marietta Overbeck, C.P.A.
Kent Plastics Corporation
Evansville, Indiana

resentatives of the sales, engineering, produc
tion, and cost accounting departments. This
method of handling spoilage gives better con
trol because it provides a measuring stick to
serve as a challenge to production.
Spoilage is frequently considered an account
in the burden standard. A manufacturing cor
poration which makes products with a large
number of rejects will gain by having spoilage
set out instead of buried in the burden ac
counts.
Having standards for spoilage, by parts and
process, makes it much simpler, and more
accurate to allocate and control individual per
formance for manufactured parts.
Although some accountants might feel we
are altering the basic rudiments of standard
costs, the end results, and control appear to
outweigh the means. In our plant, scrap con
trol and actual performance have improved im
mensely over the years because usable tools
and guides, such as standards, were available.
In summary, all controls are only as effective
as the use to which they are applied. Top
management, and all plant employees must
work to one common goal—that being, a rea
sonable profit. If not, the business enterprise
will not be able to continue operations over
an extended period.

Accounting instructors usually have taught
that there are three elements of standard manu
facturing costs: material, labor, and burden.
Experience has created a fourth element—just
what is it? For the corporation featuring high
quality plastic moldings, decorated for special
effects, it is scrap, or spoilage.
“Beauty and Precision” has been our motto.
This motto has increased the beauty, eye-catch
ing expectations which our decorative molded
parts provide to the automotive, refrigeration
and, radio and television industry, as well as
packaging items. Our customers, using the
parts for either esthetic appeal, or to provide
features (calibration, lettering, and the like)
needed for functioning, have a right to be most
critical of appearance. For these reasons spoil
age is our fourth element of cost.
In cost accounting, standards of material,
labor, and burden serve only as a guide to
actual manufacturing operations. The degree of
variance determines the efficiency of plant op
erations, as well as the accuracy of judgment
of the personnel deciding on the standard. Our
fourth standard is spoilage, or scrap. The stand
ard spoilage allowance on a new manufactured
part is determined at the time of initial pro
duction. The process engineer, the production
manager, and the cost accountant pool their
knowledge of past experiences and actual op
erations to determine the percentage of esti
mate scrap in relation to number of produced
parts. Being a custom molder, we have many
different finished products. Since each part is
only similar, not exactly like another part, the
spoilage percentages used vary according to
the number and types of finishing operations.
As we know, human judgment can err. On
this assumption the allowance percentage some
times is adjusted after a limited production.
Constantly changing the allowance percentage
would destroy the incentive to control scrap
by cooperation of management and plant em
ployees.
Actual scrap is costed out at the standard
cost of material, spoilage, labor, and burden at
the process in manufacturing where the spoil
age is discovered. Since spoilage is an impor
tant element of our cost, we maintain daily
reports, and have daily meetings with rep-

ANNUAL MEETING AMERICAN SOCIETY
OF WOMEN ACCOUNTANTS
In accordance with ARTICLE X, Section 1,
of the National By-Laws of the American
Society of Women Accountants, notice is
hereby provided that the 22nd Annual Meeting
of the Society will be held in conjunction with
that of the American Woman’s Society of
Certified Public Accountants at The WaldorfAstoria, New York, New York, September 1821, 1962. The Annual Business Meeting of
the American Society of Women Accountants
has been called for 2:30 p.m. on Wednesday,
September 19, 1962.
Phyllis E. Peters
National Secretary, 1961-62
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Tips for Busy Readers
S. MADONNA KABBES, C.P.A.

Depreciation—The Tax Orphan, by Earl A.
Spiller, Jr. The Controller, Vol. XXX—No. 4,
April, 1962. p. 158 and following.
This article explores the inequities which
exist under the present tax structure, considers
possible changes which have been proposed,
and projects the effects of each proposal in
solving or reducing the present inequities.
The concept that income does not include
a return of capital has been established by
Supreme Court decisions. However, the cur
rent method of allocating the historical cost
of fixed assets as charges against the revenues
earned during the periods such assets are in
use, results in treating as income a part of the
real capital invested. This, of course, is true
because the current depreciation charge is
expressed in dollars having lower purchasing
power than the dollar units expended when the
asset was originally acquired.
This method results in further inequities
between firms. The company having a sub
stantial proportion of its investment in the
form of fixed assets will carry a greater pro
portionate burden than the firm having its
major investment in inventories, where turn
over is more rapid.
Two solutions have been proposed to cor
rect the above inequities. One would provide
for accelerated depreciation allowances, but
would limit the amount taken over the life of
the asset to original cost; the other would
disregard historical cost and allow depreciation
charges adjusted to reflect the effects of in
flation.
The accelerated methods of providing for
depreciation offer no real solution to the prob
lem, for while such plans provide for a greater
amount to be written off in the earlier years,
no permanent tax saving results unless the total
amount invested in such assets is being con
stantly increased. Savings resulting from such
methods however do have some immediate
benefits; such dollars are available for cur
rent investment and will tend to have a higher
purchasing power than the dollar which will
have to be paid in taxes at a later date.
A plan of “reinvestment depreciation” has
been considered in various forms; in fact, the
current program advocated by President Ken
nedy is based on this general idea. Precedent
for such a plan has been established in the tax
relief allowed the homeowner. If he sells his
home at a gain, and reinvests in another home
within a limited period, he is not taxed at that
time on the gain resulting from the first sale.

A plan of reinvestment depreciation which
would permit a deduction in the year an asset
is retired of the difference between actual cost
and replacement cost, and would still allow for
depreciation charges based on the full cost of
the new asset, would seem to offer some real
relief. However, such plans have been crit
icized as favoring the companies having ready
access to capital for expansion purposes.
To allow capital gains treatment of the dif
ference between adjusted depreciation charges
and those based on original cost would offer
some relief from the taxation of real capital.
This would simply extend to fixed assets a plan
of taxation now in effect on other capital
assets. Such a plan has the advantage of being
in line with an existing concept of taxation, of
giving recognition to the price-level problem,
and of providing for relatively easy adminis
tration.
The author feels “common dollar deprecia
tion” would provide the most satisfactory
solution to the problem. The procedures to be
followed under this plan would involve aging
the book cost of the assets; a fraction consist
ing of the current price index, over the index
when the asset was originally recorded, would
then be used to convert to common dollars.
General purchasing power indices are sug
gested as being the most appropriate to be
used. Adoption of such common dollar account
ing would be necessary for all groups of tax
payers if tax equities were to be fully re
solved; however, such a policy might involve
serious administrative problems.

Cost Accounting Principles and Manage
rial Applications, by G. R. Crowning
shield. Houghton Mifflin Co., Boston, Mass.,
1962. 687 pp.
Recognizing that both accounting majors
and those training for careers in managerial
positions need to understand the basic con
cepts of cost accounting, the author has de
voted Part I to a concise explanation of funda
mental principles. The contrast in procedures
to be followed under a process and a job order
cost system are set forth with clear flow-charts
and illustrative problems included for each.
The effects of flexible budgets, classification
of costs, and volume of production in the pre
determination of rates of application for over
head costs are explained to the reader much
earlier than is usual in an introductory text.

11

How standard costs attempt to overcome the
limitations which exist when records are based
on actual costs, the reduction in expense which
results when standard costs are recorded in
the accounts, and the analysis of variances in
connection with each of the three cost ele
ments, are covered in the two chapters de
voted to standard costs.
Part II is devoted to the applications which
management can make of cost accounting data
in decision-making. Titles such as “Distribution
Cost Analysis,” “Cost-Profit Volume Analysis”
and the preparation of cash and capital budgets
indicate that the material in this section em
phasizes the uses to be made of cost accounting
data. The chapter on direct costing includes
a particularly good presentation of the ad
vantages and disadvantages claimed by ad
vocates of this method.
Part III has been included primarily for
students preparing for the C.P.A. examination.
Advanced problems in process costing, as well
as problems connected with loss and spoilage
costs are included.
While this volume has much to recommend
it, I had the feeling the author had tried to
serve “too many masters.” I believe it is better
adapted to the use of one interested in the
applications of cost accounting, than to the
accounting major seeking a firm foundation in
the field of cost accounting.

Highlights of the Joint Annual Meeting
AWSCPA—ASWA
New York City

September 18-21, 1962

Sept. 18 AWSCPA and ASWA Board meet
ings; Sightseeing and Professional
Development session with the Hon.
Esther Peterson, Ass’t U.S. Secretary
of Labor as guest speaker. Joint busi
ness meeting.
Sept. 19 Technical session; Luncheon with
Miss D. M. Vaughn, F.C.A. Eden
burgh, Scotland as guest speaker.
ASWA business meeting and
AWSCPA dinner.

Sept. 20 AWSCPA business meeting, profes
sional development session, chapter
president’s luncheon, continuation of
ASWA business meeting; reception
and banquet.
Sept. 21 Farewell brunch, AWSCPA and
ASWA Board meetings.

(Continued from page 7)
Before judgment can be made, as to which
deflating index should be used in a certain case
to convert a historical cost basis to its current
general purchasing power equivalent, the ques
tion has to be answered whether or not pres
sure (of the price movements) varies ex
tremely in the various sections of the state
ments. If there are no great variances as to
price movements, a simple general index would
give sufficient results, otherwise multiple in
dexes will be required.
Common Dollar Statements, an acceptable
solution?
After having analyzed the difficulties in re
moving the effects of price level changes and
the enormous clerical burden involved, the
accounting profession’s hesitation to make
scientific adjustment procedures a permanent
part of the accounting routine is readily un
derstood.
There is no doubt that our conventional ac
counting procedures and conventional stand
ards of measurement of business transactions
are not able to produce results, usable without
adjustments as a basis for sound managerial
decisions in times of currency depreciation.
It is obvious that common dollar statements,
capable of full scale adjustment, would rep
resent an acceptable solution, especially since
they are now no longer considered a violation
nor a departure from the “original cost con
vention,” but an improvement in regard to the
“matching concept.”
The question is only, are at our present stage
of money detoriation the possible refinements
through the use of common dollar statements
justifying the additional clerical burden in
volved. A too soon and to frequent application
may not be justified by the results acquired
since
“It is unwise to burden balance sheet prac
tice with a complication unless an important
inaccuracy exists.”10
It is up to the accounting profession’s con
science to decide whether there now exists
a sufficient necessity for the adoption of com
mon dollar statements as a permanent part of
the conventional statements.
Interesting and at the same time a warning
for serious reconsideration of the issue is the
fact that practically all of the European coun
tries have as of now some kind of general
application of adjustment procedures, fre
quently government-approved.
Is the monetary detoriation in our country
truly so much slighter or is our profession only
lacking insight and unity?
16Schmalenbach, op. cit.
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and Idea Exchange
Comments
Marion E. Davis

ACCOUNTANT: Author? Speaker? Sales
Representative?

HOW TO COMMUNICATE
WITH SILENCE

As the title of this piece suggests, the ac
countant of today must play a multiple role.
He can no longer be content with merely
applying accounting skills and knowledge. This
must be supplemented with the additional skills
of effective communication, be it writing or
speaking; and in applying these additional
techniques, the accountant is selling. In a re
cent issue of the Journal of Accountancy, John
W. LaFrance, C.P.A. had this to say:
“Within our profession there are many CPAs
who spend long hours in developing and main
taining their professional skills. They take it
for granted that this is an important part of
their profession. But within the same group
there are probably very few that regard them
selves as authors or speakers. Let me remind
you that when a job is completed and you are
asked to report on it, you have changed roles
and you become an author or a speaker.”
As long as men and women make decisions
based on information, there will be reports to
transmit that information to them. We do, as
Mr. LaFrance has stated, prepare ourselves to
produce the information, but how much time
and thought do we give to “transmitting” the
information.
The successful techniques of writing, speak
ing and selling can be ours if we are willing
to give them the time and attention they de
serve. I suggest we start by reading the article
by Mr. LaFrance in the May Journal.

James N. Farr, Consulting Psychologist, has
stated in an article in Nations Business, that
many executives or managers overlook an im
portant side to communication. It is knowing
when not to communicate.
He goes on to point out that “silence” can
be a useful management tool for those who
know how to use it.
Silence in a face-to-face situation tends to
generate tension and anxiety. This is basically
unpleasant. That’s why people usually remove
the cause of the anxiety—the silence—by talk
ing. Managers can use silence for various ends:

*

*

*

*

1. To encourage subordinates to think prob
lems through before giving answers.
2. To encourage and permit subordinates to
express themselves fully.

3. To help subordinates bring fears or re
sentments out in the open.

*

*

*

*

*

POINTS TO PONDER FROM
PREVIOUS ISSUES
“Present professional liability insurance pol
icies will insure acountants against breach of
contract, negligence, constructive fraud, and
civil libel and slander. The insurance com
panies will defend the accountant in suits alleg
ing the above charges even though the charge
is groundless. Insurance should not, however,
be allowed to displace the importance of
maintaining the highest level of competence
and care. Although the insurance coverage can
save the accountant direct monetary damage,
it cannot protect his reputation.”

*

THOUGHTS OF ASPIRING AUTHORS
The trepidation with which the aspiring
amateur author approaches writing an article
for a national professional publication . . . the
fear that it may not measure up to the pub
lication’s high standards . . . the discovery that
editors and editorial boards are considerate in
their suggestions for improvements and re
visions and above all, perceptive in their guid
ance . . . the exhilaration of having an article
published, of having met the high standards
. . . the hope that others may also aspire to the
seemingly unattainable and have the wondrous
feeling that only having reached beyond your
self can bring.
Hazel Brauch
St. Louis Chapter

—December 1961

(Continued from page 9)

Other committees will be headed by Mary
Jo McCann, Award; Mary Lou Hodges, Leg
islative; and Jane Strenciwilk, Publications.
My sincere thanks to the membership for
the privilege of serving as your president and
for providing me with this excellent supporting
cast. We ask your support in our continuing
efforts to advance the professional interest of
women certified public accountants.
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Rosemary Hoban, C.P.A.

HEALTH AND ACCIDENT INSURANCE
PREMIUMS

The taxpayer who has claimed a deduction
for premiums paid on health and accident
policies generally has had an argument with
the Revenue Agent if his return was reviewed.
The Internal Revenue Service has taken the
position that only the amount of premiums
which provided for reimbursement of medical
expenses constituted a deductible medical ex
pense and that portion which provided for acci
dental loss of life, limb, sight and time was
not deductible. While the United States Court
of Appeals for the Third Circuit in Drayton
Heard et ux v. Commissioner, 269 Fed. (2d)
911, in reversing the Tax Court decision, held
that the entire amount of the premium was
deductible, the Commissioner in Rev. Rul. 59393 (1959-2 C.B. 457) announced that such
decision would not be followed.
The United States Tax Court, however, in
the recent case of Donald G. Kilgore, 38 TC
No. 38, (June 11, 1962) held, in a decision
reviewed by the Court, that, subject to the
statutory limitation of 3 per cent of the adjusted
gross income, amounts paid for health and
accident insurance are deductible, and that
the Tax Court would no longer follow its
decision in Drayton Heard, 30 TC 1093, which
had been reversed by the Third Circuit. In its
opinion, the Tax Court cited the United States
Supreme Court decision in Commissioner v.
Bilder—U. S.— (decided April 30, 1962) in
which the Supreme Court laid considerable
stress on the legislative history of the enact
ment of the statute permitting the deduction
of medical care expenses.
In view of the Tax Court’s decision in Kil
gore, supra, and its announcement that it
would no longer follow its opinion in Drayton
Heard, supra, disallowing such deduction, it
would appear that the Commissioner’s position
would be difficult to sustain and that the de
ductions for premiums on health and accident
policies should be allowed.
DEPRECIATION

Much has been heard recently about lib
eralized depreciation allowances to stimulate
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the production of capital goods. New depre
ciation schedules with shorter lives have been
promised by Secretary of the Treasury Dillon
and Internal Revenue Commissioner Caplin.
Taxpayers and tax counsel are looking for these
new schedules with much interest.
Another development on the depreciation
front which is of interest to taxpayers and their
tax counsel is a new ruling by the Internal
Revenue Service. In T.I.R. No. 384 (June 7,
1962), the Service announced that it will
follow the decision of the case of Bertrand W.
Cohn, et al v. United States, 259 Fed. (2d)
371 (1958) and will adjust the depreciation
deduction for an asset in the year of disposition
so that the deduction is limited to the amount,
if any, by which the adjusted basis of the prop
erty at the beginning of the year exceeds the
amount realized from the sale or exchange.
The Cohn case held that it was proper for the
Commissioner to adjust salvage value of an
asset at the time of its disposal it there was a
difference between the salvage value estimated
and what actual salvage value was as shown
by the sale.
The Cohn case was under the 1939 Internal
Revenue Code. The Regulations under the
1954 Code (Reg. 1.167(a)-1(c)) provide that
salvage value shall not be changed after the
determination made at the time of acquisition
merely because of changes in price levels.
However, the Service takes the position that
the Cohn case applies under the 1954 Code as
well as the 1939 Code and “that it is not only
reasonable but proper to take the ultimate
facts into consideration in determining the
depreciation deduction.”
Taxpayers can expect, therefore, that if the
selling price of an asset subject to depreciation
exceeds the adjusted basis of the property at
the beginning of the taxable year, the depre
ciation deduction will be disallowed in the
amount of the excess. To illustrate, a machine
with a cost of $1,000 having a salvage value
of $100 is being depreciated on the straight
line method over a ten-year period. At the end
of 8 years, when the adjusted basis is $280, the
asset is sold for $400, reflecting a gain of $120.
However, the Service will disallow the $90
depreciation deduction and treat only $30 as
gain.

1962-1963 CHAPTER PRESIDENTS
AMERICAN SOCIETY OF WOMEN ACCOUNTANTS
Atlanta—Mrs. Edrie C. Henry

Los Angeles—Mrs. Eileen Griggs

P. O. Box 4, Ellenwood, Georgia

448 S. Hill Street, Room 812, Los Angeles 13, California

Baltimore—Miss Mary Louise Miller, C.P.A.

Louisville—Miss Anna M, Jackey, C.P.A.

8128 St. Andrews Church Road, Pleasure Ridge Park,
Kentucky

501 West University Parkway, Baltimore 10, Maryland

Birmingham—Miss Aileen Hardin

Miami—Mrs. Mary E. Collier, C.P.A.

1820 32nd Street, West, Birmingham 8, Alabama

61 N.E. 86th Street, Miami 38, Florida

Boston—Miss G. Barbara Lindstrom

Milwaukee—Mrs. Phyllis R. McDonald

80 Federal Street, Room 442, Boston, Massachusetts

2339 North 35th Street, Milwaukee 10, Wisconsin

Buffalo—Miss Mary B. Jeffery, C.P.A.
38 Legion Drive, Buffalo 17, New York

Minneapolis-St. Paul—Miss Sarah Petzel

California Citrus Belt—
Mrs. Margaret Woodward

Muskegon—Miss Lois Todd

8700 Queen Avenue South, Minneapolis 20, Minnesota

369 Dratz Street, Muskegon, Michigan

521 Fourth Street, Redlands, California

New Jersey—Miss Anne E. Richards

Charleston—Mrs. Sidney B. Robertson, C.P.A.

210 Cherry Avenue, Apartment H-1, Bound Brook,
New Jersey

504 Kanawha Banking & Tr. Bldg., Charleston 1,
West Virginia
Chattanooga—Mrs. Virginia F. Curtis
220 Hillcrest Drive, Chattanooga 11, Tennessee

New Orleans—Mrs. N. Gorman Hooper, C.P.A.
1310 Gardena Drive, New Orleans 22, Louisiana

New York—Miss Elody M. Hoelscher, C.P.A.

Chicago—Miss Marton O. Schmitt

320 East 58th Street, New York 22, New York

7818 South Ada Street, Chicago 20, Illinois

Norfolk—Mrs. Dorothy C. Franklin

Cincinnati—Miss Elsie Luckman

308 Colonial Avenue, Norfolk, Virginia

3436 Blue Rock Road, Cincinnati 39, Ohio

Oakland—Miss Irma M. Kidd

Cleveland—Mrs. MaryEllen R. Warren

1108 Ordway Street, Albany 6, California

16608 Grovewood Avenue, Cleveland 10, Ohio

Oklahoma City—Mrs. Betty Cole Hoch

Coeur d’Alene—Mrs. Mary M. Fraijo

930 N.W. 19th, Oklahoma City, Oklahoma

314 North 3rd Street, Coeur d’Alene, Idaho

Orange County, California—
Mrs. Viola B. Tyndale

Columbus—Miss Norma Myers
44 Burr Oak Drive, Grove City, Ohio

1256 East Kenwood Avenue, Anaheim, California

Connecticut—Mrs. Elizabeth C. Price

Philadelphia—Miss Mary R. Dougherty

Meriden-Waterbury Road, Milldale, Connecticut

2309 Aspen Street, Philadelphia 30, Pennsylvania

Dallas—Mrs. Lucille R. Preston, C.P.A.

Phoenix—Mrs. Donna L. McKee

3801 West Beverly Drive, Dallas 9, Texas

341 East Camelback Road, Phoenix 12, Arizona

Dayton—Mrs. Kaoka Campbell

Pittsburgh—Miss Caroline Potersnak

130 East Dorothy Lane, Kettering 19, Ohio

703 Broadway, East McKeesport, Pennsylvania

Denver—Mrs. Kay Blickensderfer

Portland—Miss Naomi Nelson

7700 Lowell Boulevard, Westminster, Colorado

2934 S.E. 26th Avenue, Portland, Oregon

Des Moines—Mrs. Jeanne Anderson

Richmond—Miss Myra M. Barden

210 - 6th Avenue, Des Moines, Iowa

100 Mardick Road, Richmond 24, Virginia

Detroit—Miss Phyllis E. Peters, C.P.A.

Rockford—Mrs. Dorothy Fulrath

1380 First National Building, Detroit 26, Michigan

District of Columbia—
Miss Beulah P. Brewer

8025 North Second Street, Rockford, Illinois

Sacramento—Mrs. Marilyn S. Gibbs

230 Rhode Island Ave., N.E., Washington 2, D. C.

5488 Carlson Drive, Sacramento 19, California

Erie—Mrs. Elsie Forsberg

Saginaw—Miss Ann Trzos

3018 Elmwood Avenue, Erie, Pennsylvania

515 North Washington, Saginaw, Michigan

Evansville—Mrs. Dolores A. Egbert

St. Louis—Mrs. Mary Jane Calais

3801 Stratford Road, Evansville, Indiana

Washington University, St. Louis 30, Missouri

Flint—Mrs. Freda VanAlst

Salem—Miss Mary E. Foster

G-7243 N. Dort Highway, Mt. Morris, Michigan

3230 Dunean Avenue, N.E., Salem, Oregon

Fort Lauderdale—Mrs. Grace A. Dimmer, C.P.A.

San Diego—Mrs. Dorothy Lageson

3501 N.E. 31st Avenue, Pompano Beach, Florida

3340 Clairemont Drive, San Diego 17, California

Fort Wayne—Mrs. Elsie Schmidt

San Francisco—Mrs. Bessie V. McMannama

1823 Griswold Street, Fort Wayne, Indiana

904 Hall Street, San Carlos, California

Fort Worth—Miss Philippine Verrips

Seattle—Miss Frances D. Britt, C.P.A.

1317 Wayne Street, Fort Worth, Texas

1705 Summit Avenue, Apt. 401, Seattle 22, Washington

Grand Rapids—Mrs. Beulah M. Plender

Spokane—Mrs. Rita C. Tate

3665 Eastern, Southeast, Grand Rapids 8, Michigan

1318 South Adams, Spokane 4, Washington

Holland—Miss Ann Brower

Syracuse—Miss Eleanora A. Earlyman

61 West Main Street, Zeeland, Michigan

610 North Highland Avenue, East Syracuse, New York

Honolulu—Mrs. Eva M. Haywood

Tacoma—Mrs. Betty Dayton

Houston—Mrs. Dorothy C. Patterson

Tampa Bay—Mrs. Josephine Marzolf

P. O. Box 260, Honolulu, Hawaii

8640 South Yakima Avenue, Tacoma, Washington

3801 Cullen Boulevard, Houston 4, Texas

3321 San Juan Street, Tampa, Florida

Terre Haute—Mrs. Mildred Bechold

Huntington—Miss Jeanne Childers
826^2 Eleventh Avenue, Huntington, West Virginia

2220 Park Street, Terre Haute, Indiana

Indianapolis—Miss Audrey M. Hole

Toledo—Miss Helen Stocking

704 North Mitchner, Indianapolis 19, Indiana

917 Hubbell Street, Maumee, Ohio

Jackson—Mrs. Ruth Harris

Tucson—Miss Louise Shelton

316 Shadowlawn Drive, Jackson 4, Mississippi

1846 East Broadway, Tucson, Arizona

Kalamazoo—Miss Margaret Kidwell

Tulsa—Miss Ruth Reynolds

410 East South Street, Kalamazoo, Michigan

504 Thompson Building, Tulsa, Oklahoma

Kansas City—Mrs. Elaine McLaughlin

West Palm Beach—Mrs. Anna Monroe

1434 East 76th Terrace, Kansas City 31, Missouri

214 Royal Palm Way, Palm Beach, Florida

Lansing—Miss Irene M. Chandler

Wheeling—Miss M. Jane Hill

1568 Haslett Road, East Lansing, Michigan

4 Romney Road, Wheeling, West Virginia

Long Beach—Mrs. Lucille Gray

Youngstown—Mrs. Treville L. Wehrell
504 Mahoning Bank Building, Youngstown, Ohio

4601 Warwood Road, Long Beach 8, California
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...IAS

For Postgraduate Training

One or more college degrees fre
quently are noted among the listed
qualifications of IAS enrollees. During
the ten years 1951-60,14,817 men and

women who had graduated from col
lege or university enrolled for IAS

training. During that same period more
than that number of others whose col
lege or university programs had been
interrupted prior to graduation also
enrolled.

Throughout the country many uni
versity instructors in accounting make
it a point to suggest IAS when they are
asked to recommend a good home
study school. We are grateful for their
fine co-operation.

IAS, of course, is not in competition
with colleges or universities. Operating
in the field of adult education, its func

tion is to provide complete technical
training in accounting and allied sub
jects, as well as refresher or advanced
courses to those with previous account
ing training. Also, in these complex
times many with excellent educational
backgrounds in the arts or sciences dis
cover a need for professional training
in accounting.

The IAS elective plan enables the
student to concentrate his study efforts
on those subjects that are a matter of
practical concern in his work. Through
home study, college graduates and oth
ers in need of refresher courses or addi
tional advanced training can add to
their technical backgrounds by making
constructive use of their spare time.
The school’s 24-page Catalogue A is
available free upon request. Address
your card or letter to the Secretary,
IAS.
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